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Equity Now Offering 
Banking Services
Private Banking Veteran Alain Kunz in Charge
Equity Bank And Trust Bahamas Limited is now offering full banking 
services with the approval of its banking license by the Central 
Bank of The Bahamas. The addition of full banking services means 
clients now have access to the broadest range of financial products 
and services from the leading independent, boutique bank, trust 
and other financial services provider in The Bahamas. This includes 
being a full service investments firm as licensed by the Securities 
Commission of the Bahamas.

Heading up the new banking department as Equity’s Vice 
President, Banking is Alain Kunz who has more than 20 years’ 
experience in private banking having worked for Swiss Bank 
Corporation (now UBS) in Geneva, Switzerland, and at various 
external asset managers in The Bahamas.

Alain leads a diverse group of banking professionals including a 
team of senior relationship managers who provide customised front 
and back office service and support to Equity’s existing and growing 
base of banking clients.

“Our banking capability and services are a natural extension of 
our product offerings,” says Ivylyn Cassar, Equity’s Vice Chairman, 
“and also meet a growing demand for these services by many of 
our clients. We expect banking services will become our fastest 

growing area in the next five 
to ten years so it was critical to 
establish a full service banking 
department and recruit an 
individual of Alain’s experience 
to manage our operations and 
to build on the high standards 
of client service that apply 
to our range of bespoke 
products and services.” 3

Private Banking: 
An Equity and 
Bahamian Specialty

EQUITY HOUSE

The Bahamas financial centre has 
been traditionally dominated by 

large international banking groups from 
Europe and North America.

This jurisdiction was favoured for 
its strategic location, independent 
status, political stability and favourable 
tax regime. This made the country a 
destination of choice for the booking 
of clients who were referred through 
the extensive network of these large 
financial groups.

The financial landscape changed in 
2008. The financial crisis and reported 
tax evasion cases brought dramatic 
changes to the financial world, and 
even though banks in The Bahamas 
played no role in these events, the 
resulting consequences would have a 
profound effect on the jurisdiction.

In a worldwide de-risking exercise, 
affiliates of large banking groups lost 
what they had left of their autonomy. 
In addition, they were burdened with a 
new set of policies put in place by their 
head office that sometimes went further 
than what was required by local legis-
lation. Cross border client relationship 
and prospecting became highly 
controlled. This process reached its 
culmination with the closing of several 
well established international banks. 
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In that regard, The Bahamas ticks many 
of the boxes. It is the first independent 
country in the region with IOSCO “A” 
Status, which it received on December 
27, 2012. It continues to build out 
the SMART Fund model template 
to provide a range of solutions for 
investment managers. This flexible 
product range, whose numbers 
have doubled in the last five years, 
benefits from sensible supervision and 
oversight that avoids the heavy-handed 
approach to regulation taken in other 
jurisdictions.

And on the legal structuring side the 
ICON — the Investment Condominium — 
has been designed to appeal, specifi-
cally, to Brazilian investment managers 
and advisers, as well as Latin American 
managers more generally. Equity was 
the first investment fund administrator 
in The Bahamas to establish an ICON.

The ICON is designed to be fully 
compliant with Brazilian laws and 
operate like one of the nation’s 
products. It is intended to target 
fund-familiar investors looking to 
diversify away from their domestic 
market.

Aside from securing the “A” Standard 
with IOSCO, The Bahamas’ financial 
regulator, the Securities Commission 
of the Bahamas (SCB), takes innovation 
seriously when it comes to furthering 
the evolution of its funds industry. For 
example, an unrestricted fund admin-
istrator in The Bahamas has authori-
sation capabilities that administrators 
in other jurisdictions simply do not 
have. They have the SCB’s imprimatur 
to register Professional and SMART 

Investment Funds 
On the Rise in The Bahamas

The ICON is designed to be 
fully compliant with 
Brazilian laws and operate 
like one of the nation’s 
products

ICONIC Opportunity Awaits the Sophisticated Investor
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Funds (not Standard Funds), which 
brings clear speed-to-market benefits 
to the manager and streamlines the 
whole process. Ongoing supervision is 
then conducted by the SCB in line with 
international standards.

The SMART Fund Model

So what exactly is this SMART Fund 
model template that The Bahamas has 
created?

The Specific Mandate Alternative 
Regulatory Test (SMART) fund model 
was first introduced to the Bahamas 
in 2003 under the Investment Funds 
Act. Since then, it has grown to include 
seven templates, presenting a range of 
options for fund sponsors.

Each of the templates has been 
developed to meet the particular 
needs of investors. SMART Fund 002, 
for example, is limited to ten investors; 
SMART Fund 004 can have a maximum 
of five investors operating as a private 
investment company; whilst SMART 
Fund 007 may be offered to up to 
fifty “super-qualified investors” who 
must each make a minimum initial 
subscription of US$500,000.

An ICONIC Opportunity

The SMART Fund evolution has clearly 
been important to The Bahamas but 
an even clearer illustration of the 
commitment it has to embracing new 
ideas, in response to market opportu-
nities, is the creation of the Investment 
Condominium legal structure. It 
emerged out of a desire to tap in to the 
Brazilian domestic funds market, thanks 
to constant dialogue that The Bahamas, 
through organisations like the BFSB, 
has with investment advisers in Latin 
America.

In Brazil, domestic funds are 
organised as condominiums. What The 
Bahamas has done with ICON is effec-

T he Bahamas is taking steps in the right direction to raise 
its profile as an attractive funds centre. To succeed as an 
international funds centre requires not just a proactive regulator 

but a willingness to respond to the changing needs of the market and 
develop new products accordingly.
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 BANKING SERVICES | continued from page 1

Equity’s banking services are 
designed to meet the diversified 
requirements of our global clients 
and include:

Multi-Currency Interest Bearing 
Deposit Accounts and Services
(US$250,000 or equivalent minimum)
• Overdraft facilities including personal 

negotiated overdrafts
• Online Banking and Account Information
• Term deposits from one month to one year
• Foreign exchange services
• Multi-currencies including USD, EUR, GBP, 

CAD, JPY, AUD, CHF
• Cash Management including currency 

transfers
• Standing Orders

Tailored Lending 
Provision of tailor-made lending facilities 
designed to your personal requirements

Cash and Portfolio Backed Loans
Facilities can be advanced in most major 
currencies based on a selection of securities 
or investment funds within a portfolio or 
cash on deposit. This type of lending has the 
advantages of establishing a standing line 
of credit, achieving leverage or personal tax 
planning.

Custodial Services
We provide a single point of contact for all 
investment information allowing investors to 
monitor, control and analyse their investment 
portfolios through the centralization of 
investments within one bank, irrespective of 
where or how those assets are managed. By 
safe-keeping your financial assets, facilitating 
trade settlement, collecting all respective 
entitlements and providing accurate and 
timely records of all holdings and activities 
relating to your investment portfolio, you 
receive the benefits of consolidated reporting 
of investments, economies of scale and 
reduced administrative costs. Global Custody 
also provides the further advantage of the 
simplicity with which investment decisions 
can be implemented.

Treasury Services
Our treasury services concentrates and invests 
client money, and provides trade, finance 
and logistics solutions as well as safeguards, 
values, clears and services securities and 

portfolios for investors and broker-dealers. 
These transaction, investment, and infor-
mation services can be particularly beneficial 
for chief financial officer and treasurers.

Tax Efficient Fiduciary Deposit Options
Our fiduciary deposits can be at fixed term 
or on call notice usually, two days. For fixed 
terms, you can specify an automatic renewal, 
consisting in renewing every x month(s) 
either the initial capital or both capital plus 
interest. A client may give specific instructions 
to the bank, in order to allow placements 
only to listed counterparts, or to avoid some 
countries.

Brokerage and Advisory Services
Equity provides a comprehensive range of 
brokerage services, combining competitive 
rates and outstanding service. We can 
provide equity, fixed income or balanced 
portfolios that are tailored to your specific 
goals and constraints. Investors may also 
choose to only use our securities trading and 
custody services.

Bespoke Asset Management Solutions
Our Bespoke Investment Service is 
customised and agile to meet the needs of 
our high net worth clients. Our clients are at 
the centre of the way we interact and manage 
wealth. Whether you are a private client, 
charity, trustee or a family office our bespoke 
service is tailored to meet your unique and 
individual needs. We are stewards of wealth 
and strive to achieve the highest level of 
confidence in every aspect of our service.

Financial Service Partners
Equity has long-standing relationships with 
highly reputable and reliable correspondent 
banking and custodial partners to easily facil-
itate transactions in any part of the world.

Service Excellence 
The evolution and growth of Equity over 
the past three decades is testament to our 
fierce and uncompromising client-centric 
commitment to professionalism and integrity 
in delivering exceptional services and 
inspiring confidence and security among 
our clients around the world. These services 
include our ability to liaise with clients 
and contacts in their language of choice 
including English, French, Spanish and 
Portuguese. ■

tively transplant a civil law contract into 
a common law jurisdiction.

It has proven to be attractive in Brazil 
for a number of reasons:

• It’s a familiar structure
• In many cases Latin Americans prefer 

to use a structure that is not corporate 
in nature

• ICON is a more robust vehicle from a 
governance perspective — regulated 
governance is built within the 
structure

• It’s an alternative to existing structures 
that might not fit the particular case 
for whatever jurisdiction a manager is 
looking to market their fund in to.

Wealth preservation, planning and 
diversification are the main drivers for 
individuals, families and small groups 
of investors to establish a private 
investment fund. The non-corporate 
nature of the ICON is attractive to some 
of such investors.

Benefits of the SMART Fund 007 
ICON for private individuals include 
the value added by professional fund 
governance and reduced adminis-
trative burden on fund managers. The 
streamlined nature of SMART funds 
provide a more robust approach to 
asset structuring by combining the fund 
management with succession planning 
and other wealth management services.

In addition to SMART Funds and the 
ICON, Professional Funds, a class of 
funds for sophisticated investors, and 
Recognized Foreign Funds, which are 
licensed or registered in a prescribed 
jurisdiction, are core components 
of Equity’s private investment funds 
offerings. ■
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The Bahamas Continues to 
be a Model IFC
A Balanced Approach to International Initiatives

The issues facing The Bahamas 
and other IFCs are well known: the 
combined challenges of international 
initiatives, increased competition, 
industry consolidation, changing client 
demographics, emerging market 
requirements; legacy market stagnation 
and of course the financial crisis just a 
few short years ago.

The Bahamas response has been 
and will continue to be a balanced 
approach to responding to and imple-
menting international initiatives, always 
cognizant of our statehood as well as 
our heavy responsibility as a member 
of the international community. In a 
recent presentation to the Bahamian 
financial services industry the Minister 
of Financial Services, The Hon. Hope 
Strachan reinforced this approach. 
“Since the black listings of 2000 The 
Bahamas has recognised the wisdom 
of adopting a pro-active approach to 
complying with international regulatory 
obligations rather than a re-active 
approach. A tremendous amount of 
work went into the passage of the suite 
of financial services legislation.”

On March 20, 2010, The Bahamas 
achieved the G20 standard on 
Transparency and Cooperation in Tax 
Matters. This standard was first promul-
gated by the Organisation for Economic 
Cooperation and Development (OECD) 

many countries with reputably far 
greater capacity and resources.

There is however a need for 
continued and more inclusive dialogue 
to ensure that the means proposed 
actually accomplishes the legitimate 
end and where small financial centres 
like The Bahamas are engaged for 
input on standards that impact it. The 
Bahamas has always sought to do so in 
a way which supports the dialogue on 
these key issues.

The current OECD obligation 
to adopt the Common Reporting 
Standards (CRS) for the Automatic 
Exchange of Information (AEOI) is a 
case in point. Fortuitously, the Bahamas’ 
FATCA platform and portal have been 
designed with the requisite capacity 
to facilitate the institution of a new 
reporting platform for the OECD’s 
Global Forum automatic exchange of 
information and the CRS. The Bahamas 
has committed to a 2018 reporting 
date under a bilateral approach, 
opting for agreements with countries 
on an individual basis as opposed to 
the multi-lateral approach under The 
Multi-Lateral Convention on the Mutual 
Administrative Assistance in Tax Matters. 
The option conforms to OECD policy 
and only after careful consideration and 
wide consultation with industry was this 
approach selected.

The multi-lateral approach provides 
that all parties to the convention are 
obligated to the automatic exchange 
of information with all other member 
states who are signatories. The bilateral 
approach in contrast allows member 
states to enter into negotiations with 
countries on an individual basis.

“Notwithstanding that The Bahamas 
has elected the bilateral approach for 
the automatic exchange of information, 
we are confident that we can success-
fully remain true to the overarching 
principles and their intended goals,“ 
said the Minister.

Those principles state that the OECD 
members must act together to combat 
tax avoidance and tax evasion interna-
tionally; that for member states to do so 
successfully requires co-operation and 
a coordinated effort by all states; and 
that the protection of confidentiality 
of information and taking account of 

in the 1990s. In 1998, the OECD sought 
to have 40 plus countries, including 
The Bahamas, adopt this standard. The 
Bahamas, in a 1999 presentation to the 
OECD, insisted on a level playing field. 
This principle was formally accepted by 
the OECD in 2002 and represented in 
a communiqué issued by The Bahamas 
in 2002.

For more than ten years, The 
Government of The Bahamas held firm 
to this principle and kept faith with 
the industry; likewise in 2009, The 
Bahamas, as an integrated member of 
the international community, moved to 
implement the standard immediately 
following global consensus and the 
achievement of its key pre-condition 
ultimately negotiating and executing 33 
TIEAS to date.

More recently The Bahamas has 
made significant achievements in 
enacting The Intergovernmental 
Agreement between The Government 
of The Bahamas and the Government 
of The United States on the Foreign 
Account Tax Compliance Act (FATCA) 
signed in 2014 and establishing by 
legislation a new standard for interna-
tional tax transparency and automatic 
exchange of tax information between 
the two countries. By passing this legis-
lation, setting up an information portal 
with the Minister of Finance as the 
competent authority and successfully 
registering the lion’s share of foreign 
financial institutions to date (including 
Equity Bank And Trust Bahamas 
Limited) The Bahamas succeeded in 
achieving these endeavours well before 

The past 15 years for international financial centres has been a 
period in which some might say “survival of the fittest” is the end 

game. For The Bahamas however, the end game has never been one 
of survival but rather one of adaptation to change based on meeting 
its international obligations whilst at same time choosing the path of 
innovation to reach new markets and better serve existing ones.
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international instruments of protection 
of privacy and flows of personal data is 
critical to the cooperation of member 
states in the AEOI system.

Cognizant of the need to prepare for 
the 2018 adoption date of the CRS, the 
Ministry of Financial Services (MOFS) 
in collaboration with the Bahamas 
Financial Services Board (BFSB) and 
industry stakeholders in The Bahamas 
are taking a proactive approach to 
implementation. An Implementation 
Task Force — comprised of all major 
stakeholders including the Ministry of 
Finance as the portfolio Ministry, the 
MOFS, BFSB, the Attorney General 
and private sector representatives — 
are devising an implementation plan 
and will assist with the drafting of the 
requisite legislation in a timely manner.

Provided the timelines remain as 
currently contemplated, The Bahamas 
is expected to adopt the OECD’s AEOI 
Standard by 2018. Of importance to The 
Bahamas is that the receiving country is 
an “appropriate” country for the receipt 
of such information, including that such 
country has in place the safeguards 
necessary to ensure the confidentiality, 
safety and proper use of the infor-
mation exchanged.

This is entirely consistent with the 
OECD’s own guidance and its efforts 
to review countries and their data 
protection and proper use regimes by 
mid-2016. ■

 PRIVATE BANKING | continued from page 1

The financial crisis also changed the clients’ perception that with banking, 
bigger is better. The safety they sought in blue chip names was shattered when 
these institutions on the verge of bankruptcy had to be bailed out by their 
government. But it was probably the realisation that clients’ portfolios had 
been stuffed with in house financial products, which turned out to be highly 
profitable for these banks, but rarely for the clients, that has resulted in a revalu-
ation of the relationship the client had with his bank.

As a consequence, Equity Bank and Trust Bahamas Limited began to see 
unprecedented interest in its services. With private banking as the foundation 
of The Bahamas comprehensive financial services offerings and Equity Bank 
And Trust Bahamas Limited is at the forefront of independent Bahamian banks 
with the knowledge, agility and experience to meet the evolving needs of 
international clients. Since its establishment in 1985, Equity and its affiliates 
have continued to evolve the broadest range of banking, investment funds, 
trusts, foundations, corporate products, trustee of pension funds, private trust 
companies and related services.

Equity believes its boutique nature is an advantage when competing with 
other larger institutions in its home base of Nassau. “Ironically like our large 
international counterparts, we too have the advantage of size, or rather our 
relative lack of it,” says Gilbert Cassar, Equity’s Chairman. “We are convinced 
that our strength is our size. With growing emphasis on the individual, focusing 
on the client is essential. It is a message we have taken to heart. With our size, 
we avoid unwieldy bureaucratic structures, being free to concentrate fully on 
the client and his or her needs and treating him/her as if he/she were our one 
and only client.”

In many ways private banking in The Bahamas has come of age during the 
past decade. The country’s banking practices and standards, regulation and 
supervisory controls are on par with that of the global banking community, 
whilst it continues to offer clients a high level of professional expertise and 
confidentiality.

“The government and its regulatory bodies such as the Central Bank of The 
Bahamas and the Securities Commission of The Bahamas ensure that The 
Bahamas continues to be recognised as a progressive but compliant centre 
for financial services,” said Mr. Cassar. “The country’s reputation in this regard 
cannot be compromised. Equity and other Bahamian financial institutions have 
benefited from these operating standards.”

Such a broad range of services for a bank built on a boutique framework 
is a pressure point for training and professional development at Equity. “We 
espouse a high standard of service to our clients and back that up with ongoing 
training for our key personnel to meet the diverse needs of our clients,” said Mr. 
Cassar. “Our skill goes beyond our core competence as we have learned over 
time that those who cling to the past generally find themselves left behind.”

“This is why we set ourselves new standards for efficiency, quality discretion 
and authority with each new client. This can also mean that we may find 
ourselves specializing in areas tomorrow that do not yet belong to our core 
competence today. For us, as a comprehensive and boutique bank and trust 
company, there is simply no other way to ensure that our clients’ complex 
requirements receive the attention they deserve whether we are advising 
individuals, business owners or companies.”

“Our range of bespoke products and services gives us the confidence and 
strength to deliver creative and responsive advice and solutions for the most 
complex client requirements. Our independence ensures that the integrity 
of our advice and solutions are clearly and solely focused on what is best for 
the clients we are proud to serve. Equity’s reputation is built on these pillars. 
Without compromise we are fiercely committed to our clients’ success.” ■



Equity Bank and Trust Bahamas Limited: IN THE NEWS

Equity Bank And Trust celebrates 30 years in business this year and sees 
itself as a forerunner for the growing need for locally owned private 
banking institutions. It is no secret that considerable consolidation has 
occurred and will likely continue to take place among the larger global 
private banking institutions. Offshore jurisdictions are dominated by these 
global giants but the evolving wealth management environment is not 
only forcing them to examine how they deliver services to clients but from 
which centres these services are to be provided. For jurisdictions similar 
to The Bahamas, it means the door is slowly opening for home-grown and 
managed institutions to compete with larger players in the industry.”
— Equity Chairman Gilbert Cassar 
as quoted in the December 2015 issue of IFC Review, ifcreview.com

“I feel that the Bahamas does have a very good reputation as an international 
financial centre — certainly the intermediaries that I deal with are interested. 
We’re doing business and it is compliant business; we wouldn’t have it 
any other way. Our regulators are progressive and I feel that The Bahamas 
has made very good strides with implementing all of the things that 
were required of us, such as the Foreign Account Tax Compliance Act.”
— Ivylyn Cassar, Equity’s Vice Chairman 
as quoted in the March 2016 issue of The Banker, an FT publication, thebanker.com

30 YEARS AND COUNTING.  Confidence, strength, integrity 
and independence have been the pillars of our reputation and 
the basis of our clients’ success for 30 years. They will remain 
our pillars for the decades to come. equitybahamas.com
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It is very important to us to maintain a boutique mindset. That is the essence 
of who we are and what we do. That is what our clients expect.”
— Dillon Dean, Managing Director 
as quoted in the January 2016 issue of Bahamas Investor, thebahamasinvestor.com

We encourage our clients to share ideas with us on whether there are 
new products they are interested in, and on such occasions we will share 
those ideas with the BFSB, with the government and the SCB. Currently, 
we are researching whether there is anything special that investors 
in Dubai are looking for. It is a jurisdiction that has a unique culture 
compared to Europe. We want to determine exactly what investors 
there want, and to see if we can create the appropriate product.”
— Michael Dean, Vice President, Investment Fund Services 
as quoted in the April 2016 issue of Hedgeweek, hedgeweek.com ■

Fiercely committed to your success.

Equity Trust House, Caves Village
West Bay Street, P.O. Box N-10697
Nassau, N.P., The Bahamas
E/ info@equitybahamas.com


